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Location:  The College 
at Mid-America, 2095 
Appling Road, Cordova, 
TN 38016 

I Investing in real 
estate, particularly 
commercial real estate 
and small apartments,  

 
is a strategy that can yield 
substantial returns. However, 
like any investment, it requires 
knowledge, skill, and the right 
mindset. 

This month’s MIG Meeting is 
a fantastic opportunity to gain 
the insights you need to invest 
with confidence and success. 
Currently serving as the 
Managing Broker and 
President of Crye-Leike 
Commercial, Eric Fuhrman 
oversees the Memphis metro 
area’s commercial real estate 
division. Crye-Leike, Inc.  Eric 
specializes in the sale of office, 
retail and industrial properties 
and leverages his 20 years of 
brokerage experience to bring 
originality and productivity to 
the service of his global client 
base. 

Joining Eric is Jeffrey Moore 
who is also with Crye-Leike 
Commercial.  Jeffrey 
specializes in the sell of 
small apartment buildings 
which are often the topic of 
conversation in the 
MultiFamily Focus Group. 

Also, learn how to extend the 
life of your Roof in the Early 
Bird Session with RoofMaxx 
or have your Investor 

Questions Answered by Jim 
Trimble. 
So, whether you're a 
seasoned investor or just 
starting out, don't miss out 
on this chance to broaden 
your horizons and unlock 
new investment 
opportunities. We look 
forward to seeing you there! 

Continued on page 2 

https://www.memphisinvestorsgroup.com/content.aspx?page_id=4002&club_id=760095&item_id=2155712
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MIG Calendar April 2024 
Central Time 

Continued from Page 1 

When: Thursday, April 11, 
2024  

Networking begins at 5:30 
pm 
Early Birds begin at 6:00 pm 
Main Session begins at 7:00 
pm 

Don’t forget to register. 

                    

Where: (Virtual Option Available) 
The College of Mid-America 
2095 Appling Rd. Cordova, TN 
38016 

Cost: Active MIG Members Are 
Free, Meetup Members & Other 
Guests are $30 each. 

Any guest who joins MIG at the 
meeting can apply this fee toward 
their membership. 

 

 
The College at Mid-America 

 2095 Appling 
Road 

Cordova, TN 
38016 

 

 

 

Check the website 
for the most up-to-
date Calendar.  
Things change 
almost daily! 

CALENDAR 

 

https://www.memphisinvestorsgroup.com/content.aspx?page_id=4002&club_id=760095&item_id=2210772
https://www.google.com/maps?q=2095%2BAppling%2BRoad%2CCordova%2CTN%2C38016%2CUSA
https://www.google.com/maps?q=2095%2BAppling%2BRoad%2CCordova%2CTN%2C38016%2CUSA
https://www.google.com/maps?q=2095%2BAppling%2BRoad%2CCordova%2CTN%2C38016%2CUSA
https://www.google.com/maps?q=2095%2BAppling%2BRoad%2CCordova%2CTN%2C38016%2CUSA
https://www.google.com/maps?q=2095%2BAppling%2BRoad%2CCordova%2CTN%2C38016%2CUSA
https://www.google.com/maps?q=2095%2BAppling%2BRoad%2CCordova%2CTN%2C38016%2CUSA
https://www.memphisinvestorsgroup.com/content.aspx?page_id=4001&club_id=760095
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 How to Report Fair Market 
Value of Hard-to-Value Assets  

 

apartment buildings, warehouses. of�ice 
space and raw land)  

• • Real estate debt (mortgages, 
promissory notes and tax liens)  

• • Equity or debt investments in private 
companies that don’t trade on public 
markets  
 

So how do you submit an accurate value of 
these hard-to-value assets? Let’s look at how 
to do it, one asset class at a time.  

Real Estate Equity  
Publicly traded REITs and real estate mutual 

funds are easy to value. Privately-held real 
estate, REITS, partnerships and funds are 
another matter. The value of these holdings 
are set by what a buyer on the open market is 
willing to pay for them. If you have not listed 
the property for sale recently, how do you 
determine its value?  

Single-Family Homes, 
Townhomes and Condos  

If the real estate is a single-family dwelling, 
you have an “easy out” for estimating its value. 
The IRS will always accept a certi�ied 

 all the assets in your tax-
advantaged retirement accounts 
— IRA, 401(k), HSA and ESA. The 
report should re�lect values as of 
December 31st of the tax year.  
This valuation of assets is 
especially important if you are 72 
or older and have a non-Roth IRA 
or 401k account. That’s because 
the value of the assets in your 
account form the basis for 
calculating your required 
minimum distributions (RMD), 
the amount you are required to 
withdraw each year now that you 
have reached the age of 
mandatory RMDs. 

 It’s easy to value the traditional 
assets you �ind in retirement 
accounts, such as cash, cash 
equivalents, and publicly-traded 
securities (stocks and bonds). For 
securities, simply look at their 
values reported by the public 
exchanges on which they are 
traded. Same goes for precious 
metals, which trade at exchanges 
all over the globe.  
But owners of self-directed IRAs 
or  401(k)s may have a harder 
time with certain assets. These 
assets are not traded on public 
exchanges, so there’s no easily 
available independent reporting 
on their estimated value on any 
given day.  
Examples of hard to value assets 
include:  
• Real estate equity (all types, 

from single family homes to 

 By Carl Fischer and 
Maggie Polisano 

E  very year, the IRS 
requires that you 
report the value of 

    
 

 
 

appraisal. Three estimated values 
from a reputable real estate data 
aggregator, averaged, may be 
acceptable when the IRS updates 
their documentation based on 
today’s technologies.  

You probably know some of the 
more popular companies in this 
niche — Zillow, Trulia, Realtor.com, 
Red�in, etc. Each of these companies 
tracks data on nearly every type of 
single family residential real estate 
in the country — even if it is not 
currently for sale.  

They provide an up-to-the-minute 
estimate of the property’s value, 
based on data like recent sales of 
similar dwellings in the same 
neighborhood, city or town, and 
from property tax records. Zillow 
famously calls this a “Zestimate.”  

As any good REALTOR will tell 
you, these estimates are not 
necessarily a completely reliable 
indicator of what the home will sell 
for, since estimates don’t take into 
account condition of the dwelling or 
the value of added amenities, such 
as a �inished basement or 
remodeled kitchen.  
 

Continued on Page 8 
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April’s Super Saturday Seminar 

 

 

 

Register now for Early Pricing. 

Prices go up to $60 for MIG 
Members and $110 for Non-
members at midnight on 
Thursday, April 11th! 

 

Real estate is a valuable asset that can provide excellent returns. By investing in real estate through your IRA, 
you can combine the tax advantages of an IRA with the profitability of real estate, making this a potentially 
lucrative investment strategy. 

Now is your chance to learn all about how to increase profits by limiting taxes!  Jim has been investing in Real Estate inside 
of his IRA for years now and has a lot to teach us. 

This event is designed for both novice and experienced investors. Whether you're just starting out or want to take 
your investing to the next level, you'll find valuable insights and strategies to help you succeed. Jim is known for 
his practical, no-nonsense approach, and he will provide you with the information you need to start investing in 
real estate through your IRA. 

This opportunity isn't just for those who can attend in person. If you're unable to make it to the venue, you don't 
have to worry. We offer a virtual attendance option, allowing you to participate and learn from anywhere. All you 
need is a stable internet connection. 

 

 

 

https://www.memphisinvestorsgroup.com/content.aspx?page_id=4002&club_id=760095&item_id=2155727
https://www.memphisinvestorsgroup.com/content.aspx?page_id=4002&club_id=760095&item_id=2155727
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lived there.” That’s a direct quote from 
a recently moved out tenant. Funny 
thing is, I went to the property the day 
after she moved out and all of the 
windows were open… in August… in 
Phoenix.  

As I walked in, I caught the 
overwhelming odor of what seemed 
skunky but just could not put my �inger 
on it. No wonder she wanted the 
windows open to air out the place and 
somehow save her security deposit. 
When I asked her if she had been 
smoking or vaping marijuana, she 
adamantly denied. Did you ever have 
any pets in the property? Refer to the 
�irst sentence of this article to see her 
answer. I shut the property up and a 
few days later returned to start the 
rehab for my next tenants. Sure 
enough, when I opened the property 

that had been sealed shut for just a few 
days, the smell of urine overwhelmed 
me.  

Turns out it was a combination of the 
nearby dairy and the urine smell that 
made me think it was initially 
marijuana. And just this week I met the 
carpet guys at the property and to no 
one’s surprise, when the carpets were 
pulled up, there were urine stains over 
every square inch of the carpet and 
pad. That little dog must have had 
some kind of bladder for just being 
there once or twice.  

Now before you think I am anti-pet, 
I’m not. I have three adult 
Bernedoodles, Wellington, Winston, 
and Aspen, that bring me pure joy. And 
I’m not anti-tenant either, as I have 
multiple short, mid, and long-term 
rental properties that produce a great 
income and are valued assets. My 
challenge here lies in the fact that 
tenants will go to great lengths to 
avoid any extra expense that comes 
after they vacate a property.  

Using Senses to Sense Scents 
Makes Sense 

By David Pickron 

When it comes time to perform a 
move-out inspection, it’s critical to 
engage your senses to ensure that 
you don’t miss something that could 
end up costing you thousands down 
the line. Here’s what I recommend:  

Sight  
If you have a copy of photos from 
the initial move-in inspection, 
compare those with the current 
condition of the property. Things 
like holes in walls are obvious, but 
do you remember the paint color 
that was in the property at time of 
move-in? Or what appliances were 
there when they took possession? 
Was that room pink with stars on 
the ceiling? If you own multiple 
properties or if a tenant has been in 
the home a long time, you may not  

Continued on page 10 

O 

h, I had a friend bring her 
little dog over maybe 
once or twice while I 
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Keeping those Resolutions! 

Many of you - research suggests over 40 percent - probably made some New Year’s resolutions. 
Lose a few pounds, go to the gym five nights a week, check out Real Estate Investing Today on a 
regular basis—the list goes on. Sadly, according to some studies, just 8 percent of you will 
actually achieve these resolutions. 

 
Personally, part of the problem is that after a strong month or two to kick off the new year, my resolutions are 
all but forgotten until the following December, when I suddenly have one month left to clean 
my attic and lose 20 pounds. 

 
The key to success is to put in the work on the front-end so you’re not scrambling at the back end— 
which was, in many ways, the theme of our recent Winter Cruise. Our subjects covered more 
than just preparing for a year of change, but possibly even a “season” of change. With the 
economy being analyzed by everyone and many of them coming up with completely opposite 
conclusions, it feels like we need a plan A, B, C and maybe even a D for good measure. Keep an eye 
out for clips from the cruise on our social media platforms and other data to keep you informed on 
RealEstateInvestingtoday.com. 

 
For those of you who are rental property owners it’s the time of year that we fret about broken pipes, 
frozen driveways, and more. Hopefully you did some weatherization and preventive 
maintenance before the season turned. It’s truly the most proactive thing you can do to keep your 
properties in tip- top shape year-round. From scheduling to do-it-yourself repairs, and to calling 
in a professional, you’ll find a wealth of information to save significant time and money this year in 
your National REIA benefits information at https://nationalreia.memberflow.com/Home/Benefits. 

 
For some, another resolution may be to make more money. That was another great topic on our 
Cruise! Look out for those clips, articles, and REIA Now webinars throughout 2024 to help you reach 
that goal! Keeping the money you make, growing it, and saving money where you can is another way 
that National REIA and your local REIA can help. Check out the benefits of National REIA at the link 
above and with your local REIA by visiting their website. 

 
For others, connecting with colleagues is a worthwhile 2024 goal. Many of you got a jump 
start on that with Winter Cruise, but there are many more opportunities coming your way. Stay 
connected with National REIA and your local REIA to hear about events where you can network 
and stay up to date about your local market conditions and opportunities. 

 
Here’s to the start of a new year - and meeting those resolutions! 

 
Rebecca McLean 
NREIA Executive Director 

nationalreia NOW 

https://realestateinvestingtoday.com/
https://realestateinvestingtoday.com/
https://nationalreia.memberflow.com/Home/Benefits
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As long as you average estimates from 
three sources, the asset’s value should 
comply with the terms of your 
retirement account.  

If the IRA or 401(k) is only a partial 
owner of the property, take take the 
average of the three values and multiply 
them by your percentage ownership 
interest. For example, if your self-
directed IRA holds a 25% interest in a 
property, you will report one quarter 
(25%) of the averaged value as the asset 
value within the IRA/401K.  

Government property taxing 
authorities may also prove to be accurate 
sources of FMVs dependent on the 
methods and acceptable standards. 

Harder-To-Value 
Properties  

Commercial properties like multi-
family dwellings, apartment complexes, 
of�ice buildings, retail and mixed-use 
spaces, industrial facilities and real 
estate ventures in which the IRA or 401k 
is a participant don’t have as online 
estimates of value. The same goes for 
unique or hard-to-classify property, such 
as parcels of raw land or historic 
properties on the national register.  

For real estate ventures in which the 
retirement account is a partial owner, 
the sponsor of the venture or general/ 
operating partner usually issues some 
form of valuation, such as a statement of 
net asset value, in the case of shares 
owned by the IRA or 401k. In the case of 
more directly-owned hard-to-value real 
estate equity interests, you may need to 
acquire an opinion of value from a 
licensed real estate appraiser or broker. 
Note that this doesn’t have to be a full-
scale appraisal, with all the costs and 
burdens that come with it. It just needs 
to be a formal opinion of value by an 
established professional quali�ied to 
make such an appraisal.  

The caveat is that the appraiser or 
broker you use has to be an independent 
third party, with no personal or business 
interest in the property other than being 
hired to opine on its value.  

 
 

LLCs and Partnerships 
If the retirement account has invested 

passively in a syndicated LLC or 
partnership, the sponsor of the 
syndication is required to submit Form 
K-1 to each investor. This tax form 
includes, among other things, the value 
of the investor’s ownership interest. The 
retirement account administrator may 
accept this form as validation of the 
asset value within the retirement 
account. Please note that the values 
declared on the K-1 may not take into 
account depreciation or other factors, so 
we always recommend seeking advice 
from your �inancial or tax specialist.  

Real Estate Promissory 
Notes  

If the IRA or 401(k) owns the 
mortgage note on real property, valuing 
this asset is usually fairly easy. The value 
is the principal balance owed, plus any 
accrued or unpaid interest. If the note is 
serviced by a third-party company, ask 
them for a statement. If all else fails, you 
can solicit the opinion of a third-party 
appraiser or quali�ied �inancial 
professional to estimate the value of the 
note. Since valuations are what a buyer 
would expect to pay at the time of the 
valuation, some notes are often sold at a 
discount, so the true valuation may be 
less than the unpaid balance and 
accrued or unpaid interest. Consult your 
�inancial or tax specialist.  

Private Equity  
If the retirement account owns stock or 
some other equity interest in a private 
company — whose shares are not 
traded on a public stock exchange — 
there is no daily public statement of the 
value of that equity position. Sponsors 
or general partners of these types of 
investments usually provide estimated 
valuations, share prices or net asset 
values. In the absence of an independent 
audit, valuations like these should merit 
close inspection of the basis used for 
valuation. In the case of a poorly-
supported opinion by the investment 

sponsors or operating/ general 
partner, you should solicit the opinion 
of a third-party expert.  
Who should that expert be? It depends 
on the size of the business and the 
industry. Certain accountants who 
specialize in the industry or type of 
business may be quali�ied to offer an 
opinion of value that the IRS will accept. 
You might also try a certi�ied valuer or 
appraiser, a business advisor, business 
broker, or mergers-and-acquisitions 
specialist.  

Private Debt  
If you have loaned money to a private 
company or individual, the debt can be 
valued in similar fashion to a real estate 
promissory note. The value of the debt 
is the remaining principal balance left 
owing, plus any accrued or unpaid 
interest outstanding. If need be, a third-
party appraiser, valuer, or business 
advisor can offer an expert opinion of 
the value of the debt which should be 
acceptable.  
If you have a self-directed IRA or solo 
401(k), reporting to the IRS the value of 
hard-to-value assets may feel like an 
extra layer of burden on top of an 
already burdensome relationship 
between you and the government.  
But as many happy retirees can attest, 
the ability to control your retirement 
strategy and enjoy index-beating tax-
deferred returns can make the extra 
hassle well worth it.  
 
The preceding article is not intended as, 
nor should it be considered, advice of 
any kind. It for educational purposes 
only. Please consult quali�ied �inancial 
and tax specialists  
Carl Fischer and Maggie Polisano are 
the founders and principals of CAMA 
Self-Directed IRA, LLC (dba 
CamaPlan). CamaPlan is a national, 
self-directed tax advantaged plan 
administrator company 
headquartered in Ambler, PA. 

c 2023 Used with permission 

How to Report Fair Market Value of Hard-to-Value Assets …Continued from page 3 
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You or your company could be advertised here. 

Contact MIG at MemphisMIG.@gmail.com 

Or call 901-300-6577 

mailto:MemphisMIG.@gmail.com
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Using Senses to Sense Scents Makes Sense …Continued from page 6 

remember exactly what was in place. 
I’ve seen tenants break my nicer 
appliances or �ixtures and replace them 
with cheap ones, hoping I wouldn’t 
notice. Always, always take pictures of 
the property before a tenant takes 
possession so you don’t have to rely on 
memory. 

Smell  
As my story above illustrates, the nose 
always knows. What I didn’t tell you is a 
week prior to their moving out, I visited 
the property and it smelled great. The 
tenant asked speci�ically when I would 
be arriving and dolled the place up with 
air fresheners. Quite literally, if it doesn’t 
pass the smell test, something is likely 
wrong at the property. To get the best 
results, turn off the HVAC system for a 
couple of days and seal the house up. 
Smells like cigarette or marijuana 
smoke, mildew, or pet urine will become 
more pronounced once the air stops 
moving.  

Sound  
When I walk into a vacated home, I listen 
for all types of sounds. Is there an 
unreported leak somewhere that I can 
hear like in the toilet? When the HVAC 

system turns on, does it sound right? 
Maybe I should inspect the �ilter to see 
why the A/C is struggling. Same goes for 
dishwashers and washers and dryers. 
Run all the faucets in the home and listen 
for any issues that might be related to 
the plumbing.  

Touch  
In the move-out inspection I like to feel for 
things like drywall repairs the homeowner 
may have completed. Open the cupboards 
and make sure they glide smoothly. A lot of 
homes now have stone countertops, and 
depending on the stone, it may visually hide 
gouges or cracks caused by homeowner 
behavior. I also feel with my feet as I walk the 
property as unreported water leaks can lead 
to warped or loose �loors that I may not see 
but can de�initely feel.  
I teach new landlords all the time about the 
importance of �inding the right tenant to be 
their “business partner” in maintaining and 
caring for a property. But even the best 
tenants can and do create problems for us as 
housing providers when they move out of 
our properties. Little things are expected, 
but when it comes to professionally and 
effectively managing our portfolios, we have 
to use everything in our arsenal to protect 
our assets. Using your senses to sense scents 
(and other issues) just makes sense.  
Speaking of making sense, require a 
security deposit big enough to cover 

carpet replacement as that is 
usually the biggest replacement 
item that holds those offending 
odors.  

David Pickron is President of Rent 
Perfect, a private investigator, and 
fellow landlord who manages 
several short-and long-term rentals. 
Subscribe to his weekly Rent Perfect 
Podcast (available on YouTube, 
Spotify, and Apple Podcasts) to stay 
up to date on the latest industry 
news and for expert tips on how to 
manage your properties.  
Members of National REIA can take 
advantage of special pricing from 
RentPerfect; the solution for rental 
property owners and managers for 
screening & managing tenants. 
Learn more by visiting 
www.rentperfect.com or calling 1-
877-922-2547. TEL: (877) 744-
3660 

 

c 2023 Used with permission 
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Memphis Investor Group Members and National REIA Members 
Special Meetings this month! 

HINT; All MIG Members are automatically National REIA Members.  If you have never created a login for National 
REAI follow this link:   https://nationalreia.memberflow.com/account/join-now/102 

Be sure to use the same email address you used to create your MIG account ���� Click on the meeting below to get 
more information and register.  Or go to the National REIA Calendar:   Calendar - National REIA 

 

 

 

 

 

 

 

 

 

https://nationalreia.memberflow.com/event/register/4945
https://nationalreia.memberflow.com/event/register/4945
https://nationalreia.memberflow.com/account/join-now/102
https://nationalreia.memberflow.com/events
https://nationalreia.memberflow.com/events
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April FOCUS EVENTS
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WWW.MemphisInvestorsGroup.com 

 

 

http://www.memphisinvestorsgroup.com/
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We Sincerely Thank Our Valued Sponsors of 
the Memphis Investors Group 

 

 

 

Closings/Title Insurance 
Gold Sponsor 

Executive Title & Closing, Inc. ~ Joseph T. Kirkland, Jr., Senior 

Underwriting Counsel; 700 Colonial Road, Suite 230, Memphis, 
TN 38117; Ph: (901) 537-1344; For all Your - Real Estate Closing 
Needs. 

Gold Sponsor 

. 

Silver Sponsor 

Financial Services 
Gold Sponsor Strategic Financial Services -  Maria 
Popa, Financial Advisor  - Specializes in helping 
Investors prepare for the future.   Phone: 901.767.5951  
mpopa@strategicfinancialpartners.com 

Home Buyers 
Gold Sponsor 

WeBuyHouses.com Memphis ~ We pay cash and close fast. Eric 
Hobbs-- (901) 444-3841; eric@webuyhouses.com; 
webuyhouses.com 

 

Lending, Hard Money 
Gold Sponsor 

Catalyst Funding/901.Mortgage ~ Fix and Flip funding, 
financing for investment properties. www.901.Mortgage, 875 
North White Station Memphis TN 38122~ Pablo Pereyra, 
Pablo@901.Mortgage (901) 676-6555 

 

Silver Sponsor 

CoreLend Financial Flexible Lending/or Real Estate 
Acquisitions. Ray Branch (901) 414-2217 
ray.brancr@CoreLendFinancial.com 
www.CoreLendFinancial.com 
 

 

Products & Services 
Silver Sponsor 

ROOF MAXX Ken Cope, Certified RoofMaxx 
Dealer; Roofmaxx.us/e-Memphis-TN; (901) 463-
2200; Call Today 

 

Realtors 
Gold Sponsor 

901.Realtor ~ Pablo Pereyra, 
Pablo@901.Realtor (901) 213-7229 (office) (901) 
550-4359(cell) 875 N White Station, Memphis, 
TN 38122 
 
Gold Sponsor 

     Walter Jones, (BEST, Real Estate) 
     WalterJones3@gmail.com (501) 891-3141 

 
Visit our website for information on investing in 
your business by becoming a sponsor of MIG! 
Download your sponsor application from the website 
today! 

 

tel:+19017675951
mailto:mpopa@strategicfinancialpartners.com
http://www.901.mortgage/
mailto:Pablo@901.Mortgage
mailto:ray.brancr@CoreLendFinancial.com
http://www.corelendfinancial.com/
mailto:Pablo@901.Realtor
mailto:WalterJones3@gmail.com
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Memphis Investors Group 
4728 Spottswood Ave #289 
Memphis, TN 38117-4817 

 

Email: MIG@MemphisInvestorsGroup.com 

Email with attachments: MemphisMIG@Gmail.com 

 

www.MemphisInvestorsGroup.com 

 

Advertising Disclaimer 

The Memphis Investors Group 
(MIG) does not specifically 
endorse any of the products, 
services, or vendors contained in 
this service guide.  This guide 
represents sponsor-members of 
the Memphis Investors Group 
and advertisers of its monthly 
newsletter publication. 

 

MIG strongly urges everyone to 
do his/her own due-diligence 
when selecting, purchasing, or 
hiring any products, services, or 
vendors.  MIG also strongly 
recommends that you always get 
more than one estimate on any 
product or service before 
making your final decision. 

 
T H E  H E A R T B E AT  O F  T H E  M E M P H I S   

R E A L E S TAT E  I N V E S T M E N T  C O M M U N I T Y  
THE MEMPHIS INVESTORS GROUP 

Monthly Member Newsletter 
 This newsletter is published monthly by the Memphis 
Investors Group (MIG), a non-profit association devoted to 
helping its members learn, grow and prosper as members of the 
Memphis-metro real estate investment community.  
Subscriptions are included in the annual membership dues for 
Regular Members and Corporate Sponsors.  For more 
information about membership/dues, you may contact us below. 

 MIG does not endorse any person or organization or the 
advertisers appearing in this newsletter.  Its programs are 
designed to be educational, motivational and enjoyable. 
(Remember that speakers and authors primarily discuss 
techniques and methods that work for them.)  Whenever actions 
involving purchases, sales or tenant relations are being 
considered, rely upon the advice of your real estate professionals 
– your attorney, accountant, and Realtor.  Always seek competent 
advice concerning your specific situation. 

On the web: WWW.MemphisInvestorsGroup.com 

Copyright 2022 All Rights Reserved. No part of this publication 
may be copied or reprinted without the express written 
permission of the Memphis Investors Group. 

Meeting Location Information: 

When local meeting restrictions are in effect, 
MIG meetings may be either Virtual or Live. 

To receive links to Virtual Meetings, register from 
the event page. 

Live events will follow local restrictions, 
including mask mandates, as required. 

Live events meet at various locations.  Check the 
event pages (linked from the calendar page) for 
the most up-to-date location and time 
information. 

WWW.MemphisInvestorsGroup.com/calendar 
Notice: The opinions, materials, content, and concepts presented 
in the articles included in this newsletter are solely those of the 
writer and the writer’s company and do not necessarily reflect 
the views, opinions, nor does the presentation of this article 
constitute an endorsement of any writer or product sold by the 
Memphis Investors Group, its affiliates or any other presenting 
members or sponsors. 

mailto:MIG@MemphisInvestorsGroup.com
mailto:MemphisMIG@Gmail.com
http://www.memphisinvestorsgroup.com/
http://www.memphisinvestorsgroup.com/
http://www.memphisinvestorsgroup.com/calendar

	Keeping those Resolutions!
	Closings/Title Insurance
	Financial Services
	Home Buyers
	Lending, Hard Money
	Products & Services
	Realtors

